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Thank you for joining the 
webinar! 

Use speakers or a telephone to 
listen to the audio. 

Use the information in your toolbar 
to dial in from your telephone. 
Your telephone will be muted. 

If you have any questions, please 
type them in here. 
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 This training session is for Wholesale Loan Origination Partners. 

 

 The webinar is scheduled for 30 minutes. 

 

 We will be giving a brief overview of Mortgage Credit Certificates. 

 

 The goal of this webinar is to inform you of the basic requirements of 
these programs so you can use them as other available options to 
offer to your customers. 

 

Objectives 
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Program Benefits 

•Competitive advantage through to the customer 

•Generate more Purchase Volume 

•Assist in serving first-time home buyers with financing  

•Homeowner Education provides important information to homeowners about building their 
community, staying financially fit and maintaining and improving their homes 

• Improved relationships with realtors and other referral sources 

• Increased loan volume and revenue 

For the Mortgage Loan Originator 

• Providing access to homeownership not otherwise available to many consumers in an 
underserved market 

•Assist in reducing initial up front cost, down payment and reserves- provides financial 
assistance for qualified borrowers 

• Investment for their financial future  

•Assistance funds can be used towards down payment and closing cost in most cases. Many 
programs in targeted areas provide assistance in the form of reduced sale prices and 
forgivable second liens 

For the Borrower 
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Presenter 

Robyn Manchas 

National Training Director 

Karin Neidhart 

SVP, Credit Policy 



Click here to add a longer 
headline about the slide 

Mortgage Credit 
Certificates 
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What is an MCC? 

The Mortgage Credit Certificate entitles the borrower to take a 
federal income tax credit of up to 20% of the annual interest they 
pay on their home mortgage.  

 

It is a dollar-for-dollar reduction against their federal tax liability.  

 

The mortgage interest credit provided by an MCC is a  
non-refundable tax credit; therefore, the homebuyer MUST 

have tax liability in order to take advantage of the tax credit. 
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MCC Program 

 The MCC Program was authorized by Congress in the 1984 Tax Reform 
Act as a means of providing housing assistance to low- and moderate-
income homebuyers.  

 

 Typically, homebuyers with few deductions or credits are generally the 
best able to use the MCC tax credit as a form of housing assistance. 
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Tax Deduction vs. Tax Credit 

A mortgage interest tax deduction differs from a mortgage interest tax credit in 
a number of ways. For example, all homebuyers, regardless of income, may take a 
mortgage interest deduction, whereas mortgage tax credits are available only to holders of 
MCCs.  

 

A tax deduction or a tax-deductible expense affects a taxpayer's income tax. A tax 
deduction represents an expense incurred by a taxpayer. They are variable amounts 
that you can subtract, or deduct, from gross income when the taxpayer computes his or her 
income taxes. As a result, the tax deduction will lower overall taxable income and 
thus lower the amount of tax paid.  

 

A tax credit is different in that it reduces the tax owed, rather than reducing 
taxable income. This amount of tax savings is not dependent on the rate the taxpayer 
pays. An MCC provides a tax credit based on a percentage (as determined by the 
Program guidelines) of the mortgage interest paid annually. The remaining 
mortgage interest paid annually may still be taken as a tax deduction when the 
taxpayer computes his or her income taxes.  
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Tax Deduction vs. Tax Credit 

Bob’s 
With MCC Tax 

Credit 
Without MCC Tax 

Credit 

Annual Income $60,000 $60,000 

Personal Exemption -3,100 -3,100 

Interest Deduction -13,200 -16,500 

Taxable Earnings $43,700 $40,400 

Federal Income Tax Due $7,656 $6,831 

Less MCC Tax Credit  -3,300 NA 

Bob owes the IRS  $4,356 $6,831 
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Tax Deduction vs. Tax Credit 

Bob will owe $2,475 less in Federal Income Tax with an MCC than 
without benefit of the MCC. 

 Mortgage Interest Deduction without MCC is $16,500 

 Mortgage Interest Deduction with MCC is $13,200 

 $6831 owed in Federal Income Tax without MCC Tax Credit 

 $7656 owed in Federal Income Tax with MCC Tax Credit 

 

How? 

 He can subtract the $3,300 MCC Tax Credit from his total federal 
income tax liability of $7,656. The mortgage interest deduction is 
already accounted for in the total tax owed.  

 The MCC Tax Credit is applied after all “deductions” applied. 
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First-Time Homebuyer 
Requirement 

 The MCC borrower(s) must be a first-time homebuyer unless the 
property is located within a targeted census tract. 

 

 The primary form of documentation is the borrower’s federal income 
tax returns for the last three years submitted at loan application.  

 The Participant Lender must examine the tax returns to determine that no 
mortgage interest or real estate tax deductions were taken. 
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Key Features 

 MCC Providers may designate their own target areas in addition to 
specific census tracts that have received special designation by HUD-
FHA to receive priority and expanded eligibility guidelines.  

 

Not all Programs have Targeted Areas. 
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Mortgage Loan Programs 

MCCs are available with the following mortgage programs: 

 Fixed or adjustable rate conventional conforming loans (Fannie Mae or 
Freddie Mac) 

 FHA 

 VA 

 Rural Housing 
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Qualifying 

The Lender may consider the MCC tax credit when determining the 
amount of income available for the monthly housing payment and 
debt ratios by adding the MCC tax credit amount to the applicant’s 
gross monthly income.  

 

 For VA loans, the amount of the MCC tax credit reduces the Federal 
Income Tax amount used in the Residual Income calculation, not a 
qualifying income. 

Example: Annual MCC Tax Credit  
$2500/12 = $208.33 mo.  
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Additional Eligibility 
Requirements 

Additional eligibility may be based on: 

 

 Gross annual household income, which is derived from the borrower’s 
current monthly income 

 

 Maximum allowable purchase price of the home 
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How Long Does the MCC 
Last? 

 The MCC is valid for the life of the loan, as long as the MCC holder 
remains the owner-occupant of the residence. 

 

 The IRS regulation allows the reissuance of MCC when an MCC holder 
(borrower) refinances the original mortgage loan. (Subject to IRS 
regulations.) 

 

For borrowers who have an existing MCC, it is 
permissible for them to keep the credit if they meet 
the guidelines for refinance. The only way to know 

if a borrower has an MCC is to ask them. 
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Recapture Tax 

MCC holders may be subject to a recapture tax if they sell the 
subject property or no longer occupy the property within the 
recapture period (check with your MCC provider).  

 

The Internal Revenue Service requires that the Loan Originator and 
Participant Lender: 

 Have a basic understanding of the recapture tax and  

 Have explained it to the MCC applicant before collecting the MCC fee 
from the MCC applicant. 
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Process Steps 

Step 1  Buyer and seller sign and execute purchase and sale agreement 

Step 2  Borrower completes application with a loan originator 
 Additional forms/items needed at loan application: 

 Homebuyer education certificate for each borrower who will be 
on the loan 

 Tax returns for prior three years 
 Recent pay stubs within 45 days of closing 
 Notice of MCC Fee Guidelines 
 Notice of Potential Benefits Provided by a Mortgage Credit 

Certificate  
 Application Recapture Provision 
 Mortgagor Affidavit 
 MCC Tax Credit Worksheet  
 Income and Household Member Disclosure  

Step 3  Borrower completes the MCC Provider required homebuyer education 
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Process Steps 

Step 4  Loan originator to reserve MCC allocation on line or using 
reservation form 

Step 5  Process/underwrite mortgage loan according to Plaza First 
Mortgage guidelines 

 Submit Pre-Closing Checklist for preliminary compliance review and 
approval  

Step 6  Close mortgage loan and disburse MCC fee to provider per their 
instructions to settlement agent and lender 

 Additional forms/items needed at loan closing: 
 Seller Affidavit  
 Closing Recapture Provision  
 Re-executed Mortgagor Affidavit if necessary  

Step 7  Send MCC Post Closing Checklist and required documents to the 
MCC Provider  

Step 8  When approved, the MCC Provider will deliver original MCC to MCC 
holder (borrower) and send a copy to the lender 
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Reservation 

MCCs are reserved pursuant to a first-come, first-served reservation 
process. MCCs may be reserved once all of the following 
requirements have been met by the borrower: 

A fully executed (signed by both buyer and seller) 
purchase and sale agreement 

Completed authorized homebuyer education course 

Completed loan application with a loan originator 

Appears to meet MCC Provider’s program compliance 
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Reservation 

Availability of MCC  

The MCC Provider will cease reserving and issuing MCCs under their 
MCC Program when the aggregate amount of the Provider’s available 
MCC authority is fully committed. 

 

Reservation Expiration Date 

Once a reservation is accepted by the MCC Provider, it will be valid 
for at least 90 days. Review the actual MCC Provider Commitment for 
the expiration date and conditions. 
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Resources 

IRS link to forms and info: 

http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit 

 

http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit
http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit
http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit
http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit
http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit
http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit
http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit
http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit
http://www.irs.gov/uac/Form-8396,-Mortgage-Interest-Credit
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CEP Website 
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 Log into www.plazahomemortgage.com 

 Click on the Marketing Materials link on the right navigation 

 

Marketing Materials 

http://www.plazahomemortgage.com/
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Quick, easy and customizable Originator to REALTOR Marketing Resources 

Customizable Materials: 
Originator to REALTOR 

Customizable PDF 
Flyers & HTML 

Emails 

Customizable Lunch & Learn 
Presentations 
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Quick, easy and customizable Originator to Consumer Marketing Resources 

 

 

 

 

 

 

 

 

 

 

Simply download the materials from www.plazahomemortgage.com and add your contact 
information using Adobe Reader or Acrobat. You can even add your logo using a photo 
editing software. 

Customizable Materials: 
Originator to Consumer 

Customizable PDF Flyers & HTML Emails. Varity of photography options available for each product flyer. 

http://www.plazahomemortgage.com/
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Items Available 

Originator to Realtor 
 

 Customizable  
 Lunch & Learn Presentations 
 PDF Flyers 
 HTML Emails 

 

 Products 
 203k Streamline 
 Energy Efficient Mortgage 
 HomePath 
 Jumbo Elite 
 Home Purchase Financing 
 Reverse Mortgage 
 USDA Rural Housing 
 VA Purchase 

 

Originator to Consumer 
 

 Customizable  
 PDF Flyers 
 HTML Emails 

 

 Products 
 203k Streamline 
 Delayed Financing 
 Energy Efficient Mortgage 
 FHA Retained 
 HomePath 
 Jumbo Elite 
 Reverse Mortgage 
 USDA Rural Housing 
 VA IRRRL 
 VA Purchase 
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Click here for more information and to register for the last session: 
http://bit.ly/1i8H0LO 

 Module 6: Neighborhood Stabilization Programs Combined with FHA 
Good Neighbor Next Door 

 

Did you miss any of the previous modules? Click below to view the 
webinar recordings:  

 Module 1: Overview of the Community Enrichment Program 

 Module 2: FannieMae MyCommunityMortgage and Freddie Mac Home 
Possible Mortgage 

 Module 3: FHA Loan Programs 

 Module 4: Community and Nonprofit Second Liens 

What’s Next? 

http://bit.ly/1i8H0LO
http://bit.ly/1i8H0LO
https://www2.gotomeeting.com/register/550093538
https://www2.gotomeeting.com/register/800464898
https://www2.gotomeeting.com/register/800464898
https://www2.gotomeeting.com/register/800464898
https://www2.gotomeeting.com/register/828609426
https://www2.gotomeeting.com/register/828609426
https://www2.gotomeeting.com/register/927494906


Plaza Home Mortgage, Inc. is an Equal Housing Opportunity Lender. This is not a commitment to lend. Information is intended for mortgage professionals only 

and not intended for public use or distribution. Terms and conditions of programs are subject to change at any time. Refer to Plaza’s underwriting and program 

guidelines for loan specific details and all eligibility requirements. © 2014 Plaza Home Mortgage, Inc. All rights reserved. Company NMLS #2113. 6/2014. 

Thank you for attending! 

If you have any questions or 
comments, please feel free to contact 
training@plazahomemortgage.com. 

mailto:training@plazahomemortgage.com

